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Get clear about what you want | Craft the perfect pitch | Overcome objections

If you don’t ask, you won’t get. That’s true. But there’s more to it than that: HOW you ask can make a BIG 

difference. If you walk through this set of questions and do your best to find out all the motivators on the 

other side of the desk., you will dramatically boost their chances of success. After 21 years of negotiation on 

behalf of myself and thousands of others, I’ve learned that answering these questions before you enter the 

conversation will give you a significant edge.    Do your best to uncover their motivations & concerns … so you 

can offer a win-win for both sides. 

Negotiation Prep Sheet

Get the edge




